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This presentation contains ñforward-looking statementsòthat reflect managementôscurrent views with respect to future
events. The words ñanticipate,òñbelieve,òñestimate,ñexpect,òñintend,òñmay,òñplan,òñprojectòand ñshouldòand
similar expressions identify forward-looking statements. Such statements are subject to risks and uncertainties,
including, but not limited to: an economic downturn in the semiconductor and telecommunications markets; changes in
currency exchange rates and interest rates, the timing of customer orders and manufacturing lead times, insufficient,
excess or obsolete inventory, the impact of competing products and their pricing, political risks in the countries in which
we operate or sale and supply constraints. If any of these or other risks and uncertainties occur (some of which are
described under the heading ñRisksand their managementòin Dialog Semiconductorôsmost recent Annual Report) or if
the assumptions underlying any of these statements prove incorrect, then actual results may be materially different from
those expressed or implied by such statements. We do not intend or assume any obligation to update any forward-
looking statement, which speaks only as of the date on which it is made, however, any subsequent statement will
supersede any previous statement.

Underlying results as outlined in the Financial section are based on IFRS, adjusted to exclude share-based
compensation charges in the first HF of 2011, excluding one-time costs associated with the acquisition of SiTel
Semiconductor (ñSiTelò)incurred during first HF 2011, excluding amortisation of intangibles associated with the
acquisition of SiTel and excluding accelerated amortisation expenses in relation to previously capitalised R&D expenses
for close to end of life products from SiTel. The term ñunderlyingòis not defined in IFRS and therefore may not be
comparable with similarly titled measures reported by other companies. Underlying measures are not intended as a
substitute for, or a superior measure to, IFRS measures.

Images used in the presentation are representative of typical applications.

Market data shown are from standard Industry market sources / Dialog internal marketing.

Forward Looking Statements & Definitions
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Welcome
Our Agenda for Today

Time Session Presenter

08.30 Welcome Jalal Bagherli

08.45 State of the Semiconductor Union Jodi Shelton, GSA

09.15 Dialog ïThe Connected Platform Jalal Bagherli

09.35 Connected Life, Complex Technology Tudor Brown, ARM Holdings plc

10.05 QA session -

10.20 Coffee break -

10.45 Mobile Platforms:  A Billion Unit Opportunity Udo Kratz

11.15 Low Power Wireless Technologies Lisa Arrowsmith, IMS Research

11.30 QA session -

11.45 Lunch break and demonstration rooms open for viewing -

13.00 Wireless Connectivity: A 4 Billion Unit Opportunity Asmund Tielens

13.30 Technology and Innovation Gary Duncan

14.00 Financial Impact of our Revenue Growth Jean-Michel Richard

14.30 Closing Remarks and QA session Jalal Bagherli and Dialog Team

15.00 Drinks reception and demonstration rooms open for viewing -
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Dialog ïThe Connected Platform

Jalal Bagherli 

CEO Dialog Semiconductor



Differentiated

# 1 

To be the GO TO company for integrated 

mixed signal & analogue differentiated 

power saving technologies addressing 

high growth portable platforms

Strategic Vision

Growth Portable
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Winning ïWhat Distinguishes Dialog?

Innovative low power

portable device 

technologies

High analogue 

integration 

Proven and sustainable

growth
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Low Power Mobile Displays

Ultra Low Power Audio

Power Management

Short Range Wireless
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(*) Bloomberg/Reuters Consensus Sept. 2011
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Extending our Portfolio of Products for 
Portable Platforms

¤ Adding ultra low power audio, unique display products and 
new power management functionality

¤ New short range wireless products from SiTel acquisition

¤ Selected technology acquisitions to extend product 
portfolio

Broader and Deeper at our Customer Base

¤ Developing companion PMICs with leading and emerging 
application processor vendors to address broader 
customer base through their sales ecosystem 

¤ Diversifying across more platforms for custom PMIC at 
larger accounts

Continuous Innovation

Ʒ Innovation on low power differentiating power saving 
technologies, Green VOIP, OLED, Audio, short range 
wireless together with advanced packaging 

Strategic Execution 
Our Strategy is Working
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Growth

More products in 

higher growth 

segments
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A Model of Managed Growth ïThe Opportunity 
Converting a Very Large Discrete Analog Market to PMICs

ƷValue Proposition 1. > 30% Power Saving

2. > 30% Cost Saving

3. Typically 40% board saving

4. Ability to integrate digital control

5. Ease of design ïaccelerate time to market

ALL ANALOG ICs 

(Discrete & Integrated) 

$42.5bn

Power Management 

$31.8bn

Power Management 

Portable Devices

$14.5bn

SG&A 10%

R&D 20%

SG&A 10%

R&D 20%

Data Source: Venture Q September 2011, IHS iSuppli Research, Dialog.

SG&A 10%

R&D 20%

Integrated Power

Management -Portable 

Portable Devices

$6.6bn
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Smartphones & Portable Devices

Tablet PCs

Short Range Wireless

Our Growth Vectors
Still Early Days with lots of Headroom in our Chosen Markets

Living Connectivity

1

2

3
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Sustainability of Our Growth
Smartphone & Tablet Growth Drivers

Market Trends
Ồ Smartphones rapidly replacing feature phones

Ồ Accelerated adoption of Tablet PCs

Ồ Increasingly 3G today and 4G coming

Ồ Social Networking

ǅLonger and longer battery lifetime

ǅBattery monitoring

ǅWireless chargers

ǅSmaller and intelligent chargers

ǅ More sensors

ǅ Better displays

ǅ Integrated FETS, inductorsé

ǅ Microcontroller/DSP integration 

Development Trends

Socially Smart
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Market Trends
ỒHealthcare ïMoving the patients home requires a new generation of wireless health monitoring or a personal area network

ỒSurveillance going digital and wireless, wireless door locks ïremote access via cloud with smartphone or tablet

ỒWireless sports and fitness monitoring

ỒDigital Cordless ïBRIC & Japan adoption

Ʒ SiTel acquisition brought short range wireless 

capability to Dialog

Ʒ SmartPulse first new product recently 

launched for Home Automation based around 

DECT ULE and its unique advantages

Products 

Sustainability of Our Growth
Short Range Wireless Growth Driver
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Competitive Landscape
Winning on a Multi-dimensional Basis

dIA

Integration ïPackaging

Performance ïExecution ïSpeed

Affordability 

Enabling Cost Savings

Competitor 1

Competitor 2

Dialog 

1

2

3
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Ʒ Pick your winners: Customers ïProducts ï

Markets for custom ASIC engagements

Ʒ Innovate your IP for your Customer

Focusing on Tier 1 Customers

1. Broad IP portfolio of low power Power 

Management technology ïOPTIMISED FOR 

PORTABLE DEVICES

2. Deep Application and System knowledge ï25 

Years 

3. Speed ïEngagement to Production ramp <12 

months

4. Freedom to select the best process and 

packaging technology

=
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Our Distribution Strategy
Staying Close to our Increasing Customer Base

Local FAE Support

Small, focused

regional distributors
- Wireless Products-

Larger distributors

aligned with our 

processor partners
-PMIC ASSP Products-

Small OEM expert

sales team for 

custom and PMIC

global key accounts
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Ʒ ACHIEVING SCALE Maintaining demonstrated high growth of recent years 
through 2014 

Ʒ BROADER PORTFOLIO Balance of Custom and ASSP with companion PMICs for all 
leading apps processors

Ʒ HIGH INNOVATION Breakthrough technologies for enabling new functionality and 
longer battery time for portable devices

Ʒ CUSTOMERS ñdeeperò (more platforms) with current top customers 
ñbroaderò addition of new Tier 1 customers for custom ICs

Anticipating the Future ïDialog in 2014
Positioned for Success

2011

2014
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Dialog is in the right spot at the right time 

Power saving high integrated Mixed Signal for personal 

portable connected devices addressing high growth 

markets

Already engaged with the leaders and and trend setting 

customers

Growing revenue faster than costs increasing EPS 

and cash generation

If Nothing Else
Your Three Takeaways

1

2

3
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Mobile Platforms ïA Billion Unit Market

Udo Kratz

Senior Vice President & General Manager

Audio and Power Management Business Unit



Some History
Evolution of Power Management and the PMIC

High integrated

configurable

PMICs

We ñInventedò them

Voltage regulation 

Vacuum tubes

Electromagnetic 

Vibrating

Solid state voltage

regulator

1940s 2011
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Ồ Feature phone to Smartphone

Ồ Emergence of the lower end Smartphone 

Ồ Increasing system and feature complexity 

Ồ Emergence of 4G ïdoubling the PMIC TAM

Ồ Tablet PCs a new market born from Smartphone

Ồ Longer battery life ïnew battery technologies

ÁIncreasing the sophistication of PMICs

Market Forces
Accelerating Demand for Complex PMICs
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A Focus on Smartphone and Tablet PC
2013 TAM 650 Million Units

445M units

Tablet PC

Smartphone

X86 Embedded

Data: industry sources 2011,Dialog 20


